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3HAYEHME S & OP-IIPOIIECCA B ITPOU3BOJACTBEHHON 1
3KOHOMMYECKOM AEATEJIbHOCTHU NPEJINPUATUA

B cmamve packpuvisaromes sonpocut, kacaiowuecs Sales and Operations Planning, xax npo-
yecca cucmemHo20 HAAHUPOBAHUS 00BEMO8 NPOU3BOOCEA, 3AKYNOK, XPaAHeHUs, nepemeuenuil
U HOCMABOK NOMPeOUmMensim npooyKyuu, KOmopwlii N0360a5em ONMUMUSUPOBAMb PACX00bl YKA-
3AHHBIX NPOYECCo8, a MAKIHCe NPOYECCO8 NOLUCMUKU, KACAIOWUXCA IMAN08 NPOU3B00CNEEHHO-
XO3AUCMBEHHOU 0eAmeNbHOCMU NPeOnpusmusl.

Sales and operations planning — amo ceoeco poda Hogbill 6327150 U NOOX0O K OCYUECMBIEHUIO
npoyecca NiaGHUPOBAHUs NPOUIBOOCMBEHHOU 0esMeIbHOCU NPeOnPUImus, a max dice K e2o Jo-
SUCMUYECKOU 0esAMeNbHOCMU, 0arWull B03MONCHOCIb A0ANMUPOBAMbCS K COBPEMEHHBIM MEHOeH-
YUAM paseumus I9KOHOMUKYU KAK HA MUKPO, Max u Ha makpoyposHe. ObHapyiceHvl npodremvl 6
NIAHUPOBAHUU U OP2AHU3AYUU NPOYECCO8 NPOU3BOOCmEd U cobima npooOyKYuu Ha RPeonpusmusx,
KOmopble NPUBOOSAM K MHONCECBEHHBIM YACMHBIM KOPPEKMUPOBKAM PA3IUYHO20 8UOA NPOU3-
B00CMBEHHBIX NIAHO8 U MEM CAMbIM MOPMO3SM NPOYEccvl Ux OesimenbHOCU.

Ilpeonoowceno enedpams npednpusmusam Ha wupoxoi octose cucmemy S&OP, nockonvky
OHa CnocobHa obecneuums BbICOKVIO MOYHOCHb NPOCHO3A CHPOCA U SBNAEMCs 3A1020M OMCYMcm-
8Usl nomepsb 60 BCell Yenouke NOCMABOK, A MAKIce CHOCOOCmBEyem ONMUMU3AYUU PAbomvl KOM-
nanuu 6 yenom. OObeKmom UCCIed08aHUsL 8 CIAMbe AGIAEMC L NPOYECC NAAHUPOBAHUSL NPOOANC
u onepayuu (Sales and Operations Planning, S&OP) na npeonpusmusix.

Kﬂlolleﬁble caoea. npoyecc niaHupoeanus I’lpO()ClOfC u onepauuﬁ, 3AKYNnKu, nocmaexKu, jaocuc-
mudeckas yenovuka, Yyuxki, nepemeuierue, onmumusayusl, cnpoc, 6HEULHA cpeda, mamemamu-
yeckas Mooeib.

Kinm co30ep: camy scone onepayusanapobl Hcocnapiay npoyeci, Camvin Ay, JHcemkizy, 102Uc-
MUKATBIK MI30eK, YUKIL, HCOLINCLIMY, OHMALLIAHObIPY, CYPAHbIC, CHIPMKbL OPMd, MAMEeMAMUKAIbIK
MOOeb.

Keywords: sales and operations planning process, custom, shipments, logistics chain, cycle,
moving, optimization, demand, external environment, mathematical model.

JEL classification: M 11

BBenenne. AKTyanbHOCTh UCCIEN0OBaA-
HUS 3aKJIFOYAETCsl B TOM, YTO Ha CETOHSAIIHUI
JIeHb MHOTHE MPeIIpusiTUs, 0COOEHHO Tpe-
IPUSITHSI TPOMBIIIJIEHHOTO KOMILIEKCA, CTpe-
MSTCS] ONTUMHU3UPOBATh CBOU 3aTPaThl, a TAKKE
IIPOLIECCHl IPOU3BO/ICTBA MPOAYKIMH, C Lie-
JIbIO COKpAIIEHHs PacX00B M CHIKEHHS cede-
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croumoctr. Cucrema Sales and Operations Plan-
ning CII0COOHA MMOMOYb NpCAIpusATUIAM pPC-
IIATH YKa3aHHbIC HpO6J'IeMBI, BOBPCM: BBISIB-
JIATh «Y3KHUE» MCCTA B MPOU3BOJACTBCHHBIX U
JIOTUCTUYCCKUX ITpoLecCax MPCAIIPUATHUA.
OcHOBHOH OEeJIbKO JaHHOT'O HCClIeaoBa-
HUS ABJIACTCA PACKPBITUC CYIIHOCTHU U MCTO-
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IMKK BHeapeHus nporecca Sales and Opera-
tions Planning B coBpeMeHHBIX 3KOHOMHUYEC-
KHX yCTIOBUSIX. B KauecTBe KITIOYeBbIX 3a/1a4 UC-
CJIEIOBAHMS MOKHO BBIJICIUTH CIEAYIOIIUE!

— PACKpPBITh MOHITUE U CYLUIHOCTH MPO-
riecca Sales and Operations Planning, ero Bax-
HOCTb B COBPEMEHHBIX 3KOHOMHYECKHUX YC-
JIOBUSIX;

— [IPOBECTHU CPABHUTEIbHBIN aHAINU3 Tpa-
JTUIAOHHOTO MOJX0Aa K IJAHUPOBAHUIO Ha
IIPOU3BOJICTBE U COBPEMEHHOI'O C NpHUME-
Henuem S&OP-mporecca;

— 1oka3ath 3PPEKTUBHOCTb BHEAPEHHUS
B NIPOU3BOJCTBEHHO-XO35HCTBEHHYIO NEs-
TENLHOCTh TpennpusaTHid cucreMbl Sales and
Operations Planning.

Hayunbie pe3ynbTarhl, MOJy4YEeHHBIE B
X0JI€ UCCIIEI0BAHMSL, T03BOJISIOT CENIATh BbI-
B0J1 0 ToM, uto Sales and Operations Planning —
3TO HOBBIN B3MVISI/L M TIOAXO]] K OCYIIECTBIIEHHIO
npolecca MJIaHUPOBAHUS IPOU3BOJCTBEH-
HOM NEATENbHOCTH NMPEANPUATHS, NAIOLINN
BO3MO’KHOCTb aJallTUPOBATHCS K COBPEMEH-
HBIM TEHJEHIUSAM Pa3BUTUS SKOHOMHUKU KaK
Ha MUKPO, TaK U HA MAKPOYPOBHE.

MeronamMu uccae0BAHUS MOCITYXUIU
TaKhe METO/IbI KaK, METO/1 aHaIN3a U CUHTE3a,
METO]I SMIIMPUUYECKOTO HUCCIE0BAHMs, a TaK
K€ METOJI IPOTHO3UPOBAHHUSI U CETEBOTO MO-
JEUPOBAHUS.

Sales and Operations Planning — 3To mpo-
[IECC CHUCTEMHOT'0 IUIAHHUPOBaHUS 00BEMOB
IIPOU3BOJCTBA, 3aKYNOK, XpaHEHHUs, TIepeMe-
IICHUH U TIOCTaBOK IMOTPEOUTENSIM POTYKIIUN
KOMIIaHUU B Ka4e€CTBE CTpaTerMueCcKuX 3ama-
coB oT 1-3 mecsinieB 10 1-2 net ¢ 1enpo Hau-
JIY4LIETO YAOBJIETBOPEHUS 0KUAAEMOTO CIIPO-
ca ¥ TOJIy4CHHUS] MAaKCUMaTbHOW puObLTH [1].

Sales and Operations Planning ua ceroa-
HSITHUH JIEHb SBJSETCS OJTHON U3 CaMbIX d(¢-
(EKTUBHBIX CHCTEM YIPABICHUS MPOU3BO/I-
CTBEHHBIMHU MpollecCaMU Ha MPEANPUITUH,
0COOCHHO Ha MPENPUATHSIX TPOMBIIIIJIEHHOTO
CEKTOpa, MOCKOJIbKY IT03BOJIIET ONTUMHU3U-
pOBaTh BCE MPOLIECCH], TPOUCXOIALINE KaK
BHYTPH, TaK U BHE NPEANPHUATHUS.

O030p suTepatypsl. Ha ceroausaninuit
nenb Borpocam Sales and Operations Planning
YAEIEHO TOCTAaTOYHO BHUMAaHMS CO CTOPOHBI
OTCYECTBEHHBIX U 3apyOEKHBIX YUCHBIX, a
TaKXKe CIEeIUAINCTOB, OJHAKO MHOTHE ac-
MEKTHl 3TOM MpPoOIEeMbI OCTAIOTCS B HACTOS-
Ui MOMEHT JHUCKYCCHOHHBIMU U TPeOyIoT
JIOTIOJTHUTENbHBIX UCCIEIOBAHUM.

HecmoTpst Ha G0JIbIIIOE KOJTMYECTBO TPY-
JIOB YUCHBIX 110 JJaHHOM mpoOieMe (Axmeibsi-
HOB A.Y., Aiitxoxkuna A.C. [1], Thomas F.
Walace [2], Maromenos IILII. [3], Thomas
Staeblein u Katsuki Aoki [4], Kumar R. u
Samir K. [5], Jlykunckuii B.C. [6], Ande-
posa JI.B., I'puroprea H.M. [7], Kybaes K.E.
[8], u mp.), Bce-Taku, ux OoJIbINAs YaCTh MO-
CBSIIIIEHA OTACIBHBIM acleKTaM IMPOOIEMBI,
IIPU 3TOM KOMIIJIEKCHO COBOKYITHOCTB (paKTo-
POB, oka3bIBaroIux BiustHUe Ha Sales and Ope-
rations Planning uccrnenoBarensimu He pac-
CMaTpHUBaJach, B CBSI3U C YEM, COXPAHMJIACH
HEOOX0IMMOCTh U3y4YEHUS TAaHHON TEMBI, OC-
MBICJICHUSI HAKOIUICHHBIX 3HAHHUH, C TOYKH
3peHus1, COBEPIICHCTBOBAHUS BOIIPOCOB ILJIa-
HUPOBAHUSA POJAXK U ollepaunii. MHorue co-
BPEMEHHBIE YUEHBIE TOBOPSAT O TOM, UTO IIPO-
iecc Sales and Operations Planning naet crioco0
yIIpaBJICHUS BCEM OU3HECOM IIETTUKOM, IT03BO-
JISIeT OXBATHIBATh SMHBIM 00pa3oM Bce MPo-
LeCChl MPOU3BOJACTBA. Takoil moaxon, Mo ux
MHEHHIO, OYE€Hb BAXKEH B KOHTEKCTE Ka4ecT-
BEHHOTO yIPaBJICHUS IPEANPUATUEM U, COOT-
BETCTBEHHO, POCTE MPHOBUTLHOCTH M YCTONYH-
YUBOCTHU MPEAIPUITHS. ITO IPOLIECC SIBISAET-
Csl yHUKQJIbHOM OM3HEC-TIPAKTUKOH, BHE/Ipsie-
MO Ha COBPEMEHHBIX MPEINPHATHSIX, 0COOSH-
HO Ha IPEINPUSITUAX, CTPEMSIIUXCS TPOU3BO-
JUTh KOHKYPEHTO CIIOCOOHYIO IPOIYKIIHUIO.

OcHoBHast yacth. [InanupoBanue npo-
JlaXX W omepanuuil Ha MPEANPUITUA MOKHO
paccMarpuBarh Kak albTEPHATUBY IPUHATOMY
roIoBOMY OIOKETHOMY TUIAHHPOBAHUIO, HO
KOHIEMIUSA U METOAMKA, 3aJI0)KEHHbIE B MPO-
1[eCC IIAHUPOBAHUS MPOJAXX U ONeparuid,
JTAt0T a0COJIOTHO HOBBIE BO3MOXHOCTH JUIS
Oosiee 00OCHOBAaHHBIX PEIIEHHH, KaK B KOH-
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TEKCTE IIETIH MOCTAaBOK, TaK U B 00JIACTH YII-
paBlieHUsl MPOAAKAMH M SKOHOMUKOM opra-
HU3aUMU. J[aHHBIA IOJXO0M, C OTHOW CTOPOHBI,
no3BoJsieT 0osee 3pPeKTUBHO yNPaBIATh
MIPOMU3BOJICTBEHHO-JTOTUCTUYECKUMU PECYP-
camu, a ¢ Apyroil — MoCTpouTh Oojee cuc-
TEMHOE€ YIPaBJICHUE CIPOCOM U B3aHUMOOT-

HOIIEHUSIMHU C KIIMEHTaMH C LIEJTbIO TTOJTyYeHHS
MaKCHUMaJIbHOH OTHauu OT COOCTBEHHBIX H
MPUBJIEKAEMbBIX MPOU3BOJICTBEHHBIX U JIO-
TUCTHYCCKUX AKTUBOB.

TpaguUuMOHHBIN MOAXO] K MJIaHUPOBA-
HUIO IOAPA3YMEBAET UTEPALTMOHHOE COITIACO-
BaHUE IJIAHOB T10 1ienouke (puc. 1).

IpoJa

Dunancopule
OUEHTAHHA
AKITHOHEPOR

}ﬂe TTacMELT

Bosmozmoctr
PEATH3AAH IITaHa
IPOJaE HA EMEIOMHKCE
[POHEEOICTERHHELY H
JOTHCTHIECKHK PECYPCax

Pucynok 1. llenouka coriiacoBaHusi IVIAHOB NPH TPAJAMIHOHHOM IVIAHNPOBAHUM ™

*Cocmasnen asmopamu no ucmounuxy [2]

Takoil BapuaHT IUIAaHUPOBAHUS HEU3-
0€XHO MPUBOJUT K MHO>KECTBEHHBIM YacT-
HBIM KOPPEKTHUPOBKaM IUIaHAa TO B MOJApa3-
JEJICHUH NPOJaXK, TO B IPOU3BOJACTBE U JIO-
TUCTUKE B ITONBITKE BBINTH HA €r0 KOMIIPO-
MHUCCHBIH BapUAHT, yIOBJIECTBOPSIOLINNA 4aCT-
HBIM UHTEpECaM KaKJI0r0 OTAEIbHOTO y4acT-
HUKQ, HO IIPY 3TOM 3a4acTylO0 HE YYUTBIBACT
oOmiye 11l KOMIIAaHUU KPUTEPHH PPEKTHB-
THOCTH U Ka4€CTBa UHTEIPUPOBAHHOTO IUIAHA.
Konnenus Sales and Operations Planning oc-
HOBBIBACTCS Ha CJICAYIOLIEM Ba)KHOM IIPUH-
LUIe. KPUTEPUU KadecTBa ILJIaHA JOJIKHBI
OIIPEIENATHCS HE TOJIBKO U HE CTOJIBKO Kpat-
KOCPOUYHBIMHU BBITOJIAMH, CKOJIBKO CpelHe-
CPOYHOM OLIEHKON Map)KWHAIBHOM NpUOBLIH,
KOTOPYIO KOMIIaHUSI CMOXKET IOJy4YUTh B 3a-
JAHHOM IIPOMEKYTKE BPEMEHH, €CIIM IIpa-
BWJIBHO PACIOPSAIUTCS UMEIIIUMUCST U HO-
BBIMH pecypcaMu Il YIOBJICTBOPEHUS Hau-
OoJtee BBITOAHOTO cripoca [2].

Eme oaqHUM BaXXHBIM OTJIIMYUEM KOH-
LENIVH IUIAHUPOBAHUS IIPOJAXK U ONEPALUNA
OT TPaJULMOHHOIO IJIAHUPOBAHUSA SIBIIACT-
CA U3HA4YaJIbHas OPUEHTAlMs HE Ha >KeJae-
MBI TJIAHOBBIM 00bEeM NPOJaXK, a Ha COTJIa-
COBAHHBIA MPOrHO3 CIpOCa — HE3aBUCH-
MYIO HOTPEOHOCTh B TOTOBOM MPOAYKLIHH,
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00yCIIOBIICHHYIO KOHBIOHKTYPOU PHIHKA.

U TonbKO moOcCie COMOCTaBICHUS MPO-
THO3HOTO CIPOCa C IMPOU3BOJICTBEHHBIMH,
JIOTUCTHYECKUMH U (PUHAHCOBBIMHU OTPaHU-
YCHUSMH, KOMITAHUS UMEET BO3MOXHOCTD
00BEKTUBHO CIUIAaHUPOBATH OyAyIIHE MPO-
JIaXH, COTJIACOBAB UX CO BCEMHU UMEIOIIUMHCS
OTPaHUYCHUSM.

Takum o6pazom, Sales and Operations Plan-
NiNg 3TO CBOETO POJ1a HOBBIM B3TJIS U ITOIXO0/T
K OCYILIECTBIICHHIO Mpoliecca TUIaHUPOBAHUS
MPOU3BOJICTBEHHOW JEATEIBHOCTU Hpe.-
NPUATHSA, JAOIIUH BO3MOXKHOCTh alaliTHPO-
BaThCS K COBPEMCHHBIM TCHJICHIIMSIM Pa3BH-
THSI SKOHOMHUKH, KaK Ha MHUKPO, TaKk M Ha
MaKpOypOBHE.

Buenpenne S&OP-mpouecca Bener k
CHIDKCHHUIO M3/ICPXKEK BO BCEHl IIEMOYKe I10-
CTaBOK U TO3BOJISICT MHHHUMH3UPOBATh TaK
Ha3bIBACMBIC KITOTEPSHHBIC ITPOJAKU» U «3a-
MOPO’KEHHBIC» B BUJIC 3amaca JeHbru [3].

Uro naer BHenpenne S&OP-niponecca B
komnanuu? [IporHo3 cmpoca, HaXOIsICh B
caMOM HaJaJie EMOYKH M0CTABOK, OKa3bIBACT
OTPOMHOE BIIMSIHUE Ha PACXO/IbI KOMITAHUH.

VIMEHHO MO3TOMY BBICOKAas TOYHOCTH
MPOTHO3a CIIpOca SBJISIETCS 3aJ0TOM OTCYT-
CTBHS TIOTEPh BO BCEH IEMOYKE TTOCTABOK U
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OJIHOM M3 BaXHEWUIUMX 33Ja4 JJIsl ONTUMAJIb-
HOI paboTHI KOMITIAHUU B 11eJIoM. BHenpenue
S&OP-mporecca BeeT K CHUXKCHUIO H37CP-

’EK BO BCEH LIEMOYKE MOCTABOK, B TOM YHCIIC
obecnieunBaert (puc. 2):

ODOBBIIICHHAE TOYHOCTH IIPOTHOSA CIIpOCca

EMHHEIE TS T4 BCeX MOapasacIcHHE KOMITAHE

CHECECHHE YVPORHA CEIAACKHX 2alacoE MOTOROH
POy ELHHA, CEIPEA H MATEPHAIOE

2abIaTOEpEMERHOE [IIAHHPORAHHE MPOHIEONCTECHHEDL
MOIMHOCTEH H MOICKHY DECYPCOE

.

EEeMeCTTHOE MPOTHOZHPORAHNEE NPHOERLTEH H ]
VOEITEDE H HX dHATHZ? E PEATTBHOM EPEMEHE )

Pucynok 2. OfecnieueHne npoueccoB AeATeIbHOCTH NPeANPUSTUS
nocpeacrBom cucrembl S&OP*

*Cocmasnen asmopamu no ucmounuxy [3]

B pesyasrare BHeapenuss S&OP-mporiecca MOXKHO MOTYy4YHTSH clienytolnee (puc. 3).

r

JeTATHZAITHSH

exeMeCATHEN OPOTHOS OPONAE ¢ HeoOXo Mo

ERCEMECAYTHEBIC IETH (I[IIEH) AJE FOMMEPYIECROTO
nepCoHaNa C OeTATHIAMHSH J0 EIHeHTAa

JIOTHCTHEH

e THEEHEIH JeTANTBHEIH ILTaH MPOH2IEOICTEA H

IUTAH ZAKVIIOK CEIPEA H MATEPHAIOE

TFONCKHX PECYpCOE

IIIaH IO 3aKVITHE DEGI]}';‘IDB&EI{H H NpPHBICTCHEEDY

Pucynok 3. Biusinue S&OP-nponecca Ha yay4ieHue AesiTeJIbHOCTH NPeINnpUATHS™

*Cocmasnen asmopamu no ucmounuxy [3]

Taxoi moaxo/1 MO3BOJISIET U30eXkKATh TPaK-
THKH, KOTJIa TPOTHO3 MEHSIETCS TOJIHKO T10 periie-
HUIO, IPUHITOMY PYKOBOJICTBOM IPEATIPHUSITHS.

MesxayHapoaaslii peiHOK S&OP-cuc-
TEM JOCTATOYHO IIUPOK U €KEr0HO PacTeT
Ha 7,2% B cpennem. [To mporuo3zam Allied Mar-
ket Research (AMR) B 2021 roty oH JOCTHTHET

41,69 mupa momn. CIIA. TTo nanusm Panora-
ma Consulting Solutions yarue Bcero Ha peIHKe
B 2020 rony Baenpsmn S&OP-cuctemsl ame-
pukanckoro Bengopa Oracle [4].

Ha ceronnsauit neHs BEIOOP MOTpeOu-
TeNel JAHHBIX CUCTEM CIIOKHUIICS TaKUM 00pa-
30M (Tabm. 1).
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Tabmuma 1

IToxa3arenu npuopuTeTHOCTH BbIOOPa S&OP-cucTemM
cpeau NMoKymnarteJjeil HA MUPOBOM PbIHKe™

Ne /i HaumeHnoBanue BeHI0pa Hons Ha peraKe, %
1. Oracle 16
2. SAP HANA 15
3. Sage 8
4, Epicor 7
5. Infor 5
6. Microsoft 5

*Cocmasnena asmopamu no ucmounuxy [4]

Kak BunHO n3 tabmuus! 1, Oracle 3auu-
MaeT JIHIUPYIOIIEe MECTO Ha PHIHKE MPOIaK
S&OP-cucrem, 3areM Ha 1% orcraer HeMell-
kast komrmanus SAP HANA u nanee takue
KoMIaHu| Kak Sage, Epicor, Infor, Microsoft.

[Tepuon oxymaemoctu 50% Takux cuc-

TEM COCTAaBJISIET B CPEIHEM 3 TOJ1a.

Komnanuu, BHeJpuBIINE B IpoOIEcC
mpou3BoicTBa ykazaHHble S&OP-cuctemsl,
TOOMIIMCH MOBBIMICHUS PE3YAbTATOB MPOU3-
BOJICTBEHHOM JIEATEITLHOCTH 1O CIETYIOIINM
HanpasiacHusM (Tadi. 2).

Tabnura 2

IMoka3aTe/in MOBBINIEHUS Pe3y/JIbTATOB AeATEJIbHOCTH MPEINPUSITUS
nocje pHeapenuss S&OP-cucrembr™

Ne n/mt Hanpasnenus nmoBbILIEHHS PE3yNbTAaTOB IESTEILHOCTH % TMOBBILICHUS
1. ObecrieueHNE TOCTYITHOCTH K MPOIIECCaM IMPOH3BOJICTBA 80
2. HapnexxHocTH paboThI CUCTEMBI M TAHHBIX 55
3. YBenuueHne HHTErpUPOBAHHOCTH MPOLIECCOB 46
4. [IpoayKTHBHOCTH M IPOU3BOAUTENHHOCTD 44
5. D¢ eKTUBHOCTD NPUHSITHUS PEIICHUN 43
6. CokpaieHue 3aTpat 37

*Cocmasnena asmopamu no ucmounuxy [5]

42% xoMIaHWii, BHEAPUBIIHUE TaHHBIE
CHCTEMbI, IPU3HAIIN BIOKEHHSI CBOMX CPEJICTB
B MX BHEJIpEHHE YCHeIHbIMH, a 68% moi-
HOCTBIO YIOBJIETBOPEHBI UX TEXHUYECKUMHU
XapaKTEePUCTUKAMH.

3T0 rOBOPUT O PACTYILEM CIIPOCE Ha JIaH-
HBIE CHCTEMBbl OPTaHM3ALUU M KOHTPOJS 32
MPOU3BOJACTBEHHBIMH MpPOIECCAMU TPEJ-
NPUATUN B MUPOBOM MaclITa0e, 4To CBUJIE-
TEJIbCTBYET O JKE€JTAHUU COBPEMEHHBIX YIIpaB-
JICHLIEB HE TOJIbKO ONITUMH3UPOBATh, HO  YITy4-
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IIUTH POU3BOJICTBEHHYIO ICATEIILHOCTb, A 3HA-
YUT, JOOUTHCS BBICOKOH ee 3(h(heKTUBHOCTH.

BaxubM sTanom Baeapenust S&OP-mpo-
1ecca sBIsIieTCs (PHHAHCOBAs COCTABIISIOIIA,
TO €CTh MOCTETECHHBII Mepexo Ha exeme-
CsIYHOE OOHOBJICHUE OTUYETA O TUIAHUPYEMBIX
NpUOBLISAX U yOBITKAX.

Knaccuuecknit S&OP-nporiecc MoxeT
OBITH IPE/ICTABJICH TIOCIIEI0BATEIILHOCTHIO U3
8 maroB, KOTOpas 3aHMMAET LEJbIH MECHI

(puc. 4).
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. ITpormosz -
S0P VEB
P&L DFM
OPM HeTammzameua
= =
OrpagHYeHa

Pucynok 4. Aaroput™m kiaaccuueckoro S&OP-npouecca™

*Paspaboman asmopamu no ucmoynuxy [6]

W ecnu B KOHIIE Mecsla PYKOBOJACTBO
KOMIIAaHUW MOHUMAECT, YTO MOJTYYHBIIUKCS
P&L ero He ycrpanBaet, U3MEHHUTDH YTO-THO0
MOJKHO TOJIBKO uepe3 Mecsit. OnepaTUBHOCTh
YIIPaBJICHHS TEPSACTCS U TaK KaKIbIN mocie-
YOI LIUKJL.

[TosTOoMy 1enecooOpasHoO MPEeaTOKUTh
HECKOJIbKO MHOM TOJIX01 K OPraHU3aI[|H IIPO-
riecca S&OP. B aTom cityuae mosiBisieTcst BO3-
MOJKHOCTh OCYIIECTBJISTh TaK Ha3bIBACMbIN
«Yro-Ecmu?» anammu3 P&L B peanbHOM Bpe-
MEHH, TaK KakK IUKJI coKpamaercs (puc. 5).

CMBICIT TaKOT'O TTOJIX0/1a COCTOUT B TOM, YTOOBI
CHayJaja cliesnaTh Bce HeoOXoauMoe JUis pac-
yeta P&L, 1 TonbKo 3aTeM rokasarh nHpopma-
IIUIO PYKOBOJICTBY Ha €JMHCTBEHHOW BCTpeUe
S&OP-npouecca. OnpenesneHHOe MPOrpam-
MHOE 00ecredyeHre MO3BOJISET MePEeCUUThI-
BaTh P&L HemocpencTBeHHO Ha BCTpede MO
MPOTHO3UPOBAHUIO CIIPOCA, KOT/1a IPOUCXOTUT
M3MEHEHHE U COIVIaCOBaHME IUIaHA MPOJAX
(mocpencrBom usmenenus VBB), 1o ecth B
peanbHOM BpeMeHHU (M300pakeHO KpacHOMH
cTpenkoii) [6].

Pucynok 5. Anroputm npeasnaraemoro noaxoaa k S&OP-npouecey™

*Cocmasnen asmopamu no ucmounuxy [7]
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DKonomurka

W ecnu pykOBOJACTBO KOMIIAHHH BHJIUT,
4TO MoJyueHHbIl P&L He cooTBeTCTBYET CTpa-
TEruveckoMy Iiany (OHOmKeTy) KOMIIaHHH,
P&L mosxer ObITh mepecynTaH HEermOCPEeaAcT-
BEHHO Ha BCTpeYe, MO pe3ylbTaTaM H3Me-
HEHUSI IJIaHA TPO/IaXK, OTIYCKHBIX LEH.

Crangaprasiii S&OP-nponecc mo3Bo-
JSIeT YBEITUYMBATh TOYHOCThH MIPOTHO3HPOBA-
HUS Ha OCHOBAaHUU MEPBUYHBIX Mpojax. Of-
HAKO HACTyIaeT MOMEHT, KOT/ia MOBBICUTD
TOYHOCTB MPOTHO3a CIPOCA TOJIBKO 32 CYET
MEPBUYHBIX MTPOJAXK yXKE HENb3S.

Pecypc 171 OBBILIIEHUS] TOYHOCTH — BTO-
PHUYHBIE IPOJIAKH, KOTOPbIE MOKHO TOTYYHUTh
C TIOMOIIIBIO ONPEJEICHHOT'O MPOTPAMMHOTO
MHCTPYMEHTA. YBEIUYEHHE TOYHOCTH BO3-
MOYKHO O1arojapsi KIII04eBOMY MIPUHLIUITY pa-
00THl BCEH LIEMOYKU MOCTABOK, KOTOPBIN
MOYHO KpaTKo C(HOpPMYIUpOBaTh TaK: YeM
OJIDKE K TTOKYIATEN0, TEM TOYHee IuiaH [7].

Takoii moaxo/1 IMO3BOIAET U30EXKATH 3HA-
YUTEIbHBIX KoJIeOaHWH crpoca, BhI3BAaHHBIX
TaK Ha3bIBaeMbIM «3(pexToM KHyTa». U ecnu
KOMITaHHS pealiu3yeT 3HAUUTEIbHYI0 4acThb
CBOCH NPOAYKIUH Yepe3 IUCTPUOBIOTOPOB,
UCIOJIb30BaTh JAHHbIE 110 BTOPUYHBIM IIPO-
JaXkam JJIs Ipoliecca MIIaHUPOBAHHUS TIPOJIAXK
U oTepanuii 0COOEHHO BaXKHO.

Cucrema S&OP ycnenrHo BHeApseTCs U
Ha Ka3aXCTaHCKUX MPEIPUATHIX.

K nmpumepy, TpaHCIIOPTHO-TOTHCTHYEC-
Kasi KoMIaHusi «Astrum service» BHenpuia B
MIPOIIECC CBOCH IESITETIbHOCTH JJAHHYIO CUCTEMY
C IIeJIbI0 ONTHUMH3AIMH Tpoliecca (popMupo-
BaHUs U 00paboTKU MopTdens 3aKka30B, a Tak
e 3arpy3Ku MolnHocted npeanpustus [9].
o Bueapenuss S&OP-cuctembr Ha JaHHOM
NPEINPUATHH B LIEJIOM BECh IIPOIIECC 3aHUMAT
BPEMEHHO nHTepBa B cpenHeM ot 25 a0 30
CYTOK, TI0 HEKOTOPBIM Tporieccam ot 41 1o 49
JTHEH, 4TO COCTaBIISET MpakThuecku 1,5 Mecsiia.

[Tocne Buenpenus S&OP-cucreMsl, naH-
HBIN TIpo1iece cokpatmiics Ha 14 cyrok wiun 2
HEJIeNH, YTO CYLIECTBEHHO MOBIIHSIIO HA BECh
npolece MpOU3BOJICTBA B LenoM. Tak, ecnu
Ipolecc NPOU3BOCTBA 10 BHEPEHUS MEPO-

72

npusTaii coctapisut 30 CyTOK, TO OCJIE BHE-
peHus coctapisieT 10 16 CyTok, To ecTh B Me-
CSILI TPEMPHUATHE MOXKET COBEPILIATh HE OJIHH,
a JiBa OJHBIX MpoIIecca, YBEIMYUB IIPH ATOM
U IPOU3BOJIUTENILHOCTD TPyJa U 0OBEMBI BbI-
nycKa IPOXYKIMH, U 00BbeM NMPUOBLIN Kak
MUHUMYM B J[Ba pasa.

Ecnu no BHEApEeHUS: MEpOTIPHUATHH, KO3 (-
¢urnment npamortouHoctu cocrasnsa 0,6, To
MI0CJIe BHEIPEHUSI MEPOIIPHUSITHI, OH COCTaBUIT:

Knp1=10/25=0,4

Knp2=17/35=0,5

Knpl camsuncs Ha 0,2, a Knp2 na 0,1.
DTO CUMTAETCS IIOJOKUTEILHON JUHAMUKOIM,
TaK KaK CHIDKCHHE 3HAYEHHs TaHHOTO KO-
¢urmenTa roBopuT 00 3P PeKTUBHOCTH BHEA-
penust S&OP-cucTeMBI.

OxoHOoMHYecKass 3(PPEKTUBHOCTH OT
BHeApenus S&OP-cucTtemMbl Ha TAHHOM TIpeI-
npuaTun cocraBuina 2 956,5 Teic. TeHre, TO
ecTb yayummiachk Ha 50%, Tak ke, Kak U mpu-
ObuTh ipeanpusTyst [8].

BeiBoabl. [lonBonsg uTor, MOXHO cle-
JaTh BBIBOJI O TOM, YTO BHEJPEHUE MpoLecca
Sales and Operations Planning na npennpus-
THU TI03BOJISIET ONITUMHU3UPOBATH MaTepHalIb-
HbIE, BpEMEHHBIE U ITPOYHE U3ACPKKHU MTPOU3-
BOJICTBA; YBEIUYUTH OOBEMBI NMPOJAXK MPO-
IYKIUH, 00bEeMbI MPUOBUTH TPEATPUSATHS;
YCHEIIHO HANAIUTh JIOTUCTHYECKUE MpoLec-
CBl, a TaKKe paboTy ¢ KireHTaMu (MOKyma-
TEISIMH), 00eCTIeYUTh 3PPEKTHBHOCTH TIPOU3-
BOJICTBEHHBIX IPOLIECCOB.

Sales and Operations Planning nossousier
OCYIIECTBUTH BBHICOKYIO TOYHOCTh IPOTHO32
CIIPOCa, SIBJISIETCS 3aJI0TOM OTCYTCTBUS IOTEPh
BO BCEH IIETIOYKE MOCTaBOK MPEANIPHUATUS U
MO3BOJIAET pelaTh BaKHEHIIINE TPOU3BO/ICT-
BEHHBIC 3aJ1aud JUISl ONTUMAIBHOM paboTHI
KOMIIAaHHUH B LIEJIOM.

Kpome Toro, BHEIpUB AaHHBIN MPOIECC
Ha IPEANPHUATHH C TOMOIIBIO IPOTPAMMHOTO
o0ecrieyeHrs, MOKHO U30€KaTh CYILIECTBEH-
HBIX HEOOOCHOBAHHBIX MOTEPb, UMEIOIINX
MECTO Ha HPEINpPUATHH B XOJE€ OCYIIECT-
BJICHUS IPOU3BOJICTBEHHOMN JEATEIbHOCTH.



DKonomurka

Mepsl, HampaBieHHbIE Ha COKpalleHUe
MPOJOKUTEIBHOCTH TPOU3BOJICTBEHHOTO
nukna ¢ nomomein S&OP-cucreMsl, okasbl-
BAIOT 00111e€ MOJOKHUTEIBHOE SIKOHOMUYECKOE
Bo3zeiictBue. OHM CO34aI0T MPEANOCHUIKN
IS yITyYIIeHUS] UCTIOIb30BaHMS IPOU3BOJICT-
BEHHBIX MOIIHOCTEH, CHUXasl JOJIO HAKJIaI-

Tak, cokpalieHne npoaoHKUTEIbHOCTH
BCEX AJIEMEHTOB IIPOU3BOACTBEHHOI'O LIUKJIA
Ha Ka3aXCTaHCKOM TPaHCIOPTHO-JIOTUCTH-
yeckoM npeanpusitan TOO «Astrum service»
SIBUJIOCH BaKHBIM YCJIIOBHEM JUISl YIy4ILIEHUS
MHOTHX TEXHUUECKMX M 3KOHOMHUYECKHX IIOKa-
3aTeliel NpeAIpUsITUS.

HBIX PACXOJ0B B YACIbHOU CTOUMOCTH.
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F.C. YkibacoBa, H.B. U6parnmoBa

KOCIOPLIHABIH OH/IPY KOHE SKOHOMHUKAJIBIK KbI3METIHIELT
S &OP-TIPOLECTHIH, MAHBIIBLIBIFBI

AHJaaTna

Makanaga S&OP-ke KaTBICTBI MoceleNiep KOPCETUIreH MPOLeCTep IiH MIBIFBIHAAPBIH OHTaHIaH-
JBIpyFa MYMKIHZIK OepeTiH eHIMIEepIi OHAIPY, CaThII ajly, CaKTay, OTKi3y KOHE TYTHIHYILIBUIAPFa )KETKIZY
KeJIeMJIEpiH JKyHeni sxocnapay Mpoleci peTiHe, KaCIHOPHIHHBIH OHIIPiCTIK-IIapyalibUIbIK KbI3METIHIH
Ke3eHIepiHe, JJOTMCTHKA IpOoLecTepiHe KaTHICTHI alllbLIaAbl. OHIIpIC KOCTIapIapbIHbIH 9p TYPIIi TYpIepiH
OipHele jKeKe TY3eTyre 9KeJIeTiH KoHE COJl apKbLIbl OHBIH KBI3MET €Ty MPOLIECTEPiH TeKEUTIH Kacil -
OpBIHJIAP/a OHIIIPIC KOHE caTy MPOLECTEPiH XKocHapiay MeH YHbIMAACTBIPYAAFbI IpoOieMasiap aHbIKTaIIIbL.
Kacinopsiaaapra S&OP xyliecin KeHiHEeH eHTi3y YChIHBUIIBI, OUTKEH1 01 CYPaHBICTHI OOIKayIbIH KOFa-
PBI JQIICH KaMTaMachl3 €T€ aiajIbl XKOHE )KETKI3UIIM Ti30eriH/Ie IIBIFBIHAAPIABIH O0TMaybIHBIH KEIiTi
OombIn TaObUIaAbI, COHBIMEH KaTap KOMIIaHUSHBIH KYMBICHIH OHTAHIaHIBIPyFa KOMEKTECe .

Makanafarsl 3epTTey HbICaHbI — KSCIIOPBIHIapIAaFkl CaTy MEH OTlepaLisuIapabl )Kocrapiiay poLeci.

G. Ukubassova, N. Ibragimova

THE IMPORTANCE OF THE S&OPPROCESS IN THE PRODUCTION
AND ECONOMIC ACTIVITIES OF THE ENTERPRISE

Annotation

The article covers issues related to sales and operations planning, as a process of system planning
of production volumes, purchases, storage, movement and delivery of products to consumers, which
allows you to optimize the costs of these processes, as well as logistics processes related to There are
problems in planning and organizing the processes of production and marketing of products to enterprises,
which lead to multiple individual adjustments of various types of production plans and thereby slow down
the processes of its activities. It is proposed to introduce the S&OP system to enterprises on a broad
basis, since it is able to provide high accuracy of demand forecasting and is a guarantee of no losses in
the entire supply chain, as well as helps to optimize the company’s work as a whole.

The object of research in the article is the process of planning sales and operations at enterprises.
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